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How to Start a Business Brokerage Firm: A Step-by-Step Guide to Launching Your Own Brokerage

how to start a business brokerage firm is a question many aspiring entrepreneurs and professionals in

the business sales industry ask themselves. If you have a passion for helping business owners

transition smoothly and an interest in the dynamics of buying and selling companies, starting a

business brokerage firm could be a rewarding career path. This venture combines elements of sales,

finance, and negotiation, requiring a blend of skills and strategic planning. In this article, we’ll walk

through the essential steps to establish your own business brokerage firm, including obtaining licenses,

building a network, and understanding the market.

Understanding the Business Brokerage Industry

Before diving into the practical steps, it’s important to grasp what a business brokerage firm does and

the role it plays in the marketplace. Business brokers act as intermediaries between buyers and sellers

of privately held businesses. They help sellers value their business, market it to potential buyers,

negotiate terms, and facilitate the transaction until closing. This industry often requires a deep

knowledge of business valuation, marketing strategies, and legal considerations.

The Role of a Business Broker

Business brokers must be skilled negotiators, salespeople, and advisors. They guide sellers through

the complex process of preparing their business for sale, which can include improving financial

records, identifying growth potential, and addressing operational inefficiencies. On the buyer’s side,

brokers help evaluate opportunities, perform due diligence, and secure financing. Understanding how

to provide value on both ends is crucial when learning how to start a business brokerage firm.



Educational Background and Relevant Experience

Starting a business brokerage firm doesn’t require a specific degree, but having a background in

business, finance, accounting, or law can be highly advantageous. Many successful brokers come

from careers in real estate, investment banking, or corporate sales. Additionally, specialized training

and certification programs can enhance your credibility.

Certifications and Training Programs

One of the most recognized credentials in this field is the Certified Business Intermediary (CBI)

designation, offered by the International Business Brokers Association (IBBA). This certification

signifies a commitment to professionalism and expertise. Other helpful courses include business

valuation, negotiation tactics, and sales training. Investing time in these programs will improve your

skills and make your firm more trustworthy to clients.

Licensing and Legal Requirements

Depending on your location, you may need specific licenses to operate a business brokerage firm

legally. Some states require business brokers to hold a real estate license, while others have their own

licensing systems. It’s essential to research the regulations in your jurisdiction and ensure you comply

with all legal requirements.

Registering Your Business Brokerage Firm

Once you understand the licensing requirements, the next step is to register your firm as a legal

business entity. Many brokers choose to form an LLC or corporation to protect their personal assets



and create a professional image. Register your business name, obtain an Employer Identification

Number (EIN), and set up a business bank account to manage finances properly.

Building a Strong Network and Client Base

One of the biggest challenges when learning how to start a business brokerage firm is attracting

clients. Your reputation, relationships, and marketing efforts will drive your success. Building a strong

network of business owners, potential buyers, accountants, attorneys, and lenders is critical.

Marketing Strategies for Business Brokers

Traditional marketing methods such as networking events, industry conferences, and direct outreach

are invaluable. Additionally, establishing an online presence through a professional website, social

media, and content marketing can help you reach a wider audience. Sharing insightful articles, case

studies, and testimonials can showcase your expertise and build trust.

Leveraging Referrals and Partnerships

Referrals from satisfied clients and professional partners often become a steady source of business.

Collaborate with accountants, business consultants, and lawyers who can recommend your services to

their clients. Developing these mutually beneficial relationships is a cornerstone of a thriving brokerage

firm.

Setting Up Operational Systems

Running a business brokerage firm requires more than just sales skills. You’ll need to establish



operational systems to manage listings, client communications, contracts, and financial tracking

efficiently.

Choosing the Right Technology

Utilize customer relationship management (CRM) software tailored for brokers to keep track of leads,

appointments, and deals. Additionally, tools for digital document management and electronic

signatures help streamline transactions. Investing in technology not only saves time but also improves

client experience.

Developing a Pricing and Commission Structure

Most business brokers earn income through commissions based on the sale price of the businesses

they help sell. Typically, this commission ranges from 5% to 10%, but it can vary. It’s important to

clearly define your fee structure and include it in your client agreements to avoid misunderstandings.

Mastering Business Valuation and Due Diligence

A crucial component of how to start a business brokerage firm successfully is mastering business

valuation techniques. Correctly valuing a business ensures sellers receive a fair price and buyers

make informed decisions.

Common Valuation Methods

Business brokers often use several valuation methods, including asset-based approaches, earnings

multiples, and discounted cash flow analyses. Developing expertise in these methods allows you to



present credible valuations and support your clients effectively.

Conducting Thorough Due Diligence

Due diligence involves verifying financial records, legal compliance, and operational details. As a

broker, you must coordinate with accountants, attorneys, and other professionals to uncover any

potential issues that could impact the transaction. Ensuring transparency and accuracy during this

phase builds confidence with both buyers and sellers.

Continuing Education and Growth

The business brokerage industry is dynamic, influenced by economic shifts, regulatory changes, and

market trends. To keep your firm competitive, continuous learning and professional development are

essential.

Staying Updated with Industry Trends

Subscribe to industry publications, join professional associations like the IBBA, and attend seminars or

webinars. These resources provide valuable insights into emerging best practices, market conditions,

and new technologies.

Expanding Your Services

As your firm grows, consider diversifying your offerings. Some brokers expand into mergers and

acquisitions advisory, franchising services, or business consulting. Broadening your expertise can

attract a wider range of clients and increase revenue streams.



Starting a business brokerage firm requires dedication, a strategic approach, and a genuine interest in

helping business owners succeed. By following these steps—gaining education, securing licenses,

building networks, and mastering valuation—you’ll be well on your way to establishing a reputable and

profitable brokerage. The journey may have its challenges, but with persistence and professionalism,

you can carve out a successful niche in this rewarding industry.

Frequently Asked Questions

What are the initial steps to start a business brokerage firm?

The initial steps include researching the industry, obtaining necessary licenses and certifications,

developing a business plan, securing funding, and building a network of potential buyers and sellers.

Do I need a license to start a business brokerage firm?

Licensing requirements vary by location. Many states require a real estate or business broker license.

It's important to check local regulations and obtain any necessary licenses before operating.

What skills are essential for running a successful business brokerage

firm?

Key skills include strong negotiation abilities, sales and marketing expertise, financial analysis,

understanding of business valuation, and excellent communication and interpersonal skills.

How can I attract clients to my business brokerage firm?

Attract clients by networking extensively, creating a professional website, leveraging social media

marketing, attending industry events, and offering valuable resources such as free consultations or

business valuation services.



What legal considerations should I keep in mind when starting a

business brokerage firm?

Ensure compliance with local licensing laws, draft clear contracts and agreements, understand

confidentiality and non-disclosure requirements, and consider forming a legal entity to protect personal

assets.

How important is business valuation knowledge in a brokerage firm?

Business valuation is critical because it helps set realistic asking prices, facilitates negotiations, and

builds trust with clients by providing accurate assessments of a business’s worth.

Should I specialize in a particular industry when starting a business

brokerage firm?

Specializing can help you develop expertise, build a niche market, and differentiate your firm.

However, starting with a broader focus may help attract a wider client base initially.

What marketing strategies work best for business brokerage firms?

Effective strategies include content marketing, search engine optimization (SEO), pay-per-click

advertising, email marketing campaigns, social media engagement, and participating in local business

networking groups.

How do I build a network of buyers and sellers for my brokerage firm?

Build your network by attending industry events, joining professional associations, leveraging online

platforms, asking for referrals, and maintaining strong relationships with clients and other business

professionals.



Additional Resources

How to Start a Business Brokerage Firm: A Professional Guide

how to start a business brokerage firm is a question that many aspiring entrepreneurs and

professionals in the finance or real estate sectors often explore. Business brokerage is a specialized

niche that involves facilitating the buying and selling of privately held businesses. Unlike traditional real

estate brokerage, business brokers must possess a unique blend of skills, including financial acumen,

negotiation prowess, and a deep understanding of market dynamics. This article delves into the

essential steps, industry insights, and strategic considerations necessary to establish a successful

business brokerage firm.

Understanding the Business Brokerage Industry

Before venturing into how to start a business brokerage firm, it is crucial to grasp the scope and nature

of the business brokerage industry. Business brokers act as intermediaries, assisting business owners

in selling their companies while helping buyers identify viable opportunities. According to the

International Business Brokers Association (IBBA), the industry has seen steady growth, with

thousands of transactions occurring annually in the United States alone.

The role of a business broker encompasses valuation, marketing, confidentiality management, and

deal structuring. Unlike commercial real estate agents who primarily handle property sales, business

brokers must evaluate operational metrics such as cash flow, customer base, and supply chain

stability. This complexity demands comprehensive expertise.

Key Skills and Qualifications

Successfully understanding how to start a business brokerage firm requires acknowledging the critical

skill sets involved. While formal education is not always mandatory, many brokers hold certifications



such as the Certified Business Intermediary (CBI), which enhances credibility. Essential skills include:

Financial Analysis: Ability to interpret financial statements, assess profitability, and estimate

business valuation.

Negotiation: Facilitating favorable terms for both buyers and sellers while maintaining ethical

standards.

Marketing: Crafting targeted campaigns to attract qualified buyers through multiple channels.

Industry Knowledge: Familiarity with various sectors to identify trends and potential deal risks.

Step-by-Step Guide on How to Start a Business Brokerage

Firm

Launching a business brokerage firm is a multifaceted endeavor that combines regulatory compliance,

operational planning, and business development. Below is an analytical breakdown of the critical steps

involved.

1. Conduct Market Research and Define Your Niche

The first step is to analyze your target market thoroughly. The business brokerage landscape varies

significantly by region and industry sector. For instance, some brokers specialize in tech startups, while

others focus on retail or manufacturing businesses.



Understanding local economic conditions, competitor presence, and buyer demographics can help

pinpoint an underserved niche. This strategic focus can differentiate your firm and optimize marketing

efforts.

2. Obtain Necessary Licenses and Certifications

Regulatory requirements for business brokers differ across states and countries. Some jurisdictions

require a real estate broker license if the transaction includes real estate assets, while others may

have specific business broker licenses.

Additionally, pursuing professional certifications such as the CBI or M&AMI (Merger & Acquisition

Master Intermediary) can provide a competitive edge. These credentials signal expertise to clients and

often open doors to professional networks.

3. Develop a Comprehensive Business Plan

A detailed business plan is essential for outlining your brokerage’s mission, target market, revenue

model, and growth strategy. Key components include:

Services Offered: Whether you provide valuation, marketing, deal negotiation, or post-sale

consulting.

Revenue Structure: Most business brokers work on commission, typically 10% of the transaction

value, but some may charge flat fees or retainers.

Marketing Strategy: Incorporating online platforms, industry events, and referral networks.

Financial Projections: Estimating startup costs, operational expenses, and expected income over



time.

4. Establish Legal and Operational Foundations

Register your brokerage as a legal entity, such as an LLC or corporation, to protect personal assets

and ensure compliance. Obtain business insurance, including professional liability coverage, to mitigate

risks related to deal disputes.

Operationally, invest in customer relationship management (CRM) software tailored for brokers to

manage listings, clients, and communications efficiently. Additionally, build a professional website

optimized for search engines to attract potential sellers and buyers.

5. Build a Network of Buyers, Sellers, and Professionals

Business brokerage thrives on relationships. Develop connections with business owners, potential

buyers, accountants, attorneys, and lenders. Attending industry conferences and joining organizations

like the IBBA can facilitate networking and deal flow.

An extensive network increases your access to off-market listings and qualified buyers, which can be a

significant competitive advantage.

6. Implement Marketing and Lead Generation Strategies

Effective marketing is indispensable for growing your brokerage firm. Combine traditional methods

such as print advertising and direct mail with digital marketing tactics like content marketing, SEO, and

social media outreach.



Leverage platforms specialized in business sales, such as BizBuySell or BusinessBroker.net, to list

opportunities and gain exposure. Additionally, producing insightful blog content or webinars about

buying and selling businesses can position your firm as a thought leader.

7. Manage Transactions with Diligence and Transparency

Once engaged, managing the deal process meticulously is vital. This includes:

Conducting thorough due diligence on businesses.

Preparing detailed offering memoranda for potential buyers.

Handling confidentiality agreements to protect client interests.

Coordinating with legal and financial advisors to ensure smooth closings.

A reputation for professionalism and integrity is critical in this industry, as trust directly influences future

referrals and repeat business.

Challenges and Considerations When Starting a Business

Brokerage Firm

While the business brokerage field offers lucrative opportunities, it also presents unique challenges

that prospective brokers must navigate.



Financial Uncertainty and Commission-Based Income

Unlike salaried positions, income in business brokerage is largely commission-driven and can be

irregular. Closing deals can take months, posing cash flow challenges, especially for new firms without

an established client base.

Complexity of Business Valuation

Accurately valuing privately held businesses is inherently complex due to limited financial transparency

and market comparables. Misvaluation can lead to failed deals or dissatisfied clients.

Regulatory and Legal Risks

Errors in documentation, confidentiality breaches, or misrepresentations can lead to legal liabilities.

Therefore, adherence to legal protocols and ongoing education is paramount.

Competition and Market Saturation

In metropolitan areas, numerous brokerage firms compete for the same clientele. Differentiating your

brand through niche specialization or superior service quality becomes essential.

Technology’s Role in Modern Business Brokerage

Technology has transformed how brokerage firms operate. From online listing services to virtual data

rooms and digital signatures, tech tools streamline processes and expand market reach. Utilizing



customer relationship management systems helps track leads and automate follow-ups, enhancing

productivity.

Moreover, search engine optimization (SEO) strategies are crucial for capturing organic traffic from

business owners searching for brokers online. Incorporating keywords like “business brokerage

services,” “sell a business,” and “business valuation experts” naturally into website content can

improve visibility.

Leveraging Data Analytics

Data analytics can aid in market analysis, identifying sectors with high transaction volumes, and

refining marketing efforts. Firms that harness data effectively can anticipate market trends and better

advise clients.

Building a Brand and Reputation

In an industry dependent on trust and confidentiality, building a strong brand is vital. Positive client

testimonials, transparent communication, and consistent successful deals enhance credibility.

Establishing thought leadership through publishing case studies, hosting seminars, or contributing to

industry publications can further solidify your firm’s standing.

Starting a business brokerage firm requires a strategic blend of industry knowledge, legal compliance,

marketing savvy, and interpersonal skills. While challenges exist, the sector’s potential for growth and

rewarding commissions continues to attract dedicated professionals. By carefully navigating the

foundational steps and embracing evolving technologies, aspiring brokers can carve out a successful

niche in this dynamic marketplace.
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available options to guiding you from small business loans and angel investors to crowdfunding and
venture capital.
  how to start a business brokerage firm: Start Your Own Freight Brokerage Business The
Staff of Entrepreneur Media, 2017-07-11 GET PAID TO COORDINATE With 70% of all manufactured
and retail goods transported by truck in the U.S., it’s the perfect time to broker your own share of
this $700 billion transportation industry. Learn to apply your time management and communication
skills as you pair shippers and carriers to move cargo and make money in the process—straight from
your home. The experts of Entrepreneur equip you with the knowledge you need to start your own
business, manage day-to-day operations, prepare for minute-by-minute changes, and tackle
unexpected challenges in freight transportation. You’ll learn how to: Gain the right training and
education before you get started Set competitive rates, craft professional quotes and manage
collections Get bonded and certified to meet industry requirements Manage delays, damage claims,



and cargo loss effectively Find and build relationships with reliable carriers Track and manage your
daily financials, sales and operations Organize your business with sample checklists, worksheets,
and contracts Plus, gain new insider tips from industry experts including founders of Brooke
Transportation Training Solutions and AGT Global Logistics. Whether you want to be your own boss,
work from nearly anywhere, or capitalize on this stable, multibillion-dollar industry, freight
brokerage business is for you. Use this book to get started today!
  how to start a business brokerage firm: Business Alchemy William R. Cobb, M. L. Johnson
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technological innovation and new job growth. We discovered that many people, just like you, have
the urge to create an enterprise; to help themselves and to make a difference in this world. While
successful entrepreneurs like Steve Jobs and Bill Gates are well publicized, the harsh reality is that
most new businesses are prone to failure because they don't have access to accurate information
about the entrepreneurial process. This book is a word map for guiding you through that process,
from refining your business idea and securing capital to a successful launch into the marketplace.
There are many types of business ideas to pursue and you are probably better educated than many
historic entrepreneurs - both Thomas Edison and Ray Kroc being high school dropouts and both
Steve Jobs and Bill Gates being college dropouts. If you hunger to be your own boss and to make a
contribution to society with your ideas, then Business Alchemy: Turning Ideas into Gold has the
information for which you have been searching.
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mergers and takeovers; and, S corporation formations and related tax rules.
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Pollan, Mark Levine, 1990-04-15 The Field Guide to Starting a Business offers encouragement and
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of their own -- from MBAs who want out of the rat race to homemakers who want to work out of their
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brokerage business right from your home. Then, master the fundamentals of business startup
including defining your business structure, funding, staffing and more. This kit includes: • Essential
industry-specific startup essentials including industry trends, best practices, important resources,
possible pitfalls, marketing musts, and more • Entrepreneur Editors’ Start Your Own Business, a
guide to starting any business and surviving the first three years • Interviews and advice from
successful entrepreneurs in the industry • Worksheets, brainstorming sections, and checklists •
Entrepreneur‘s Startup Resource Kit (downloadable) More about Entrepreneur’s Startup Resource
Kit Every small business is unique. Therefore, it’s essential to have tools that are customizable
depending on your business’s needs. That’s why with Entrepreneur is also offering you access to our
Startup Resource Kit. Get instant access to thousands of business letters, sales letters, sample
documents and more – all at your fingertips! You’ll find the following: The Small Business Legal
Toolkit When your business dreams go from idea to reality, you’re suddenly faced with laws and
regulations governing nearly every move you make. Learn how to stay in compliance and protect
your business from legal action. In this essential toolkit, you’ll get answers to the “how do I get
started?” questions every business owner faces along with a thorough understanding of the legal
and tax requirements of your business. Sample Business Letters 1000+ customizable business
letters covering each type of written business communication you’re likely to encounter as you
communicate with customers, suppliers, employees, and others. Plus a complete guide to business
communication that covers every question you may have about developing your own business



communication style. Sample Sales Letters The experts at Entrepreneur have compiled more than
1000 of the most effective sales letters covering introductions, prospecting, setting up appointments,
cover letters, proposal letters, the all-important follow-up letter and letters covering all aspects of
sales operations to help you make the sale, generate new customers and huge profits.
  how to start a business brokerage firm: Banking on Small Business Gail Buyske, 2007
Buyske analyzes three themes in economic development: the global growth of microfinance, banking
sector development, and Russian entrepreneurship.
  how to start a business brokerage firm: Sell Your Business for More Than It's Worth Michell
Seiler-Tucker, 2013-04 Sell your business for more than its worth addresses the vital issues that add
value to your business as well as increase the sales price potential of your business. This book will
define industries that are desirable to buyers and it will open your eyes to discover if your industry is
thriving or dying and what you can do about it. This must-read will provide valuable tips on creating
congruent profit centers and diversifying your product/client mix. Most important this book is a
blueprint for anyone that wants to increase market share, become more profitable and for those that
want to, sell their business for top dollar! This extraordinary book will demonstrate how to increase
profits, plan your exit strategy and sell your business for maximum value in the quickest time
possible in an easy to understand step-by-step approach.

Related to how to start a business brokerage firm
START云游戏：腾讯官方，一键启动，让好玩触手可及！ START云游戏是腾讯面向未来的跨终端游戏平台，无需下载游戏，众多热门网游和单机一网打尽。 现已支持网页版一键启
动，点击立玩命运方舟、英雄联盟、DNF、原神、崩铁、逆战
《START云游戏》官方网站-腾讯云游戏-无需下载，主机大作一点 腾讯START云游戏，是腾讯面向未来的跨终端游戏平台，采用领先的云游戏技术，无需下载游戏，众多主机大作
一点就玩。 众多热门网络游戏一网打尽，现已支持Win/Mac/TV/Andriod，好
云电脑（时长通用）网页版云游戏_START云游戏_腾讯官方_一键 START云游戏是腾讯面向未来的跨终端游戏平台，无需下载游戏，众多热门网游和单机一网打尽。 现已支持网页
版一键启动，点击立玩命运方舟、英雄联盟、DNF、原神、崩铁、逆战
三角洲行动 (PC版)网页版云游戏_START云游戏_腾讯官方_一键启动 《三角洲行动》是一款由琳琅天上团队研发运营的新一代战术射击品质标杆游戏。 PC端版和网页端在9
月26日正式上线START！ 作为全球反恐特勤组G.T.I.的精英特战干员，你将前往神秘的
START云游戏 2、本次活动赠送的时长卡登录后立刻到账，有效期为31天，请及时使用
流放之路：降临网页版云游戏_START云游戏_腾讯官方_一键启动 START云游戏是腾讯面向未来的跨终端游戏平台，无需下载游戏，众多热门网游和单机一网打尽。 现已支持网页
版一键启动，点击立玩命运方舟、英雄联盟、DNF、原神、崩铁、逆战
暗区突围无限网页版云游戏_START云游戏_腾讯官方_一键启动 欢迎加入官方交流QQ群：1041159684，了解最新福利信息与游戏资讯。 暗区突围端游将为射击玩家带来
最刺激、最沉浸、最高品质的搜打撤体验。通过动态天气及光照系统、物理拟真的枪械
逆战网页版云游戏_START云游戏_腾讯官方_一键启动 《逆战》是由腾讯旗下天美工作室群（原琳琅天上工作室）开发的FPS（第一人称射击）网游，是腾讯首款自研FPS端游，
也是
START-腾讯云游戏-TV版 START是腾讯面向未来的跨终端游戏平台，通过云游戏让你在电视、手机、电脑等任何设备随时可
黑神话：悟空（高配）网页版云游戏_START云游戏_腾讯官方_一 START云游戏是腾讯面向未来的跨终端游戏平台，无需下载游戏，众多热门网游和单机一网打尽。 现已支持网页
版一键启动，点击立玩命运方舟、英雄联盟、DNF、原神、崩铁、逆战
START云游戏：腾讯官方，一键启动，让好玩触手可及！ START云游戏是腾讯面向未来的跨终端游戏平台，无需下载游戏，众多热门网游和单机一网打尽。 现已支持网页版一键启
动，点击立玩命运方舟、英雄联盟、DNF、原神、崩铁、逆战
《START云游戏》官方网站-腾讯云游戏-无需下载，主机大作一点 腾讯START云游戏，是腾讯面向未来的跨终端游戏平台，采用领先的云游戏技术，无需下载游戏，众多主机大作
一点就玩。 众多热门网络游戏一网打尽，现已支持Win/Mac/TV/Andriod，好
云电脑（时长通用）网页版云游戏_START云游戏_腾讯官方_一键 START云游戏是腾讯面向未来的跨终端游戏平台，无需下载游戏，众多热门网游和单机一网打尽。 现已支持网页
版一键启动，点击立玩命运方舟、英雄联盟、DNF、原神、崩铁、逆战
三角洲行动 (PC版)网页版云游戏_START云游戏_腾讯官方_一键启动 《三角洲行动》是一款由琳琅天上团队研发运营的新一代战术射击品质标杆游戏。 PC端版和网页端在9
月26日正式上线START！ 作为全球反恐特勤组G.T.I.的精英特战干员，你将前往神秘的
START云游戏 2、本次活动赠送的时长卡登录后立刻到账，有效期为31天，请及时使用
流放之路：降临网页版云游戏_START云游戏_腾讯官方_一键启动 START云游戏是腾讯面向未来的跨终端游戏平台，无需下载游戏，众多热门网游和单机一网打尽。 现已支持网页
版一键启动，点击立玩命运方舟、英雄联盟、DNF、原神、崩铁、逆战
暗区突围无限网页版云游戏_START云游戏_腾讯官方_一键启动 欢迎加入官方交流QQ群：1041159684，了解最新福利信息与游戏资讯。 暗区突围端游将为射击玩家带来
最刺激、最沉浸、最高品质的搜打撤体验。通过动态天气及光照系统、物理拟真的枪械



逆战网页版云游戏_START云游戏_腾讯官方_一键启动 《逆战》是由腾讯旗下天美工作室群（原琳琅天上工作室）开发的FPS（第一人称射击）网游，是腾讯首款自研FPS端游，
也是
START-腾讯云游戏-TV版 START是腾讯面向未来的跨终端游戏平台，通过云游戏让你在电视、手机、电脑等任何设备随时可
黑神话：悟空（高配）网页版云游戏_START云游戏_腾讯官方_一 START云游戏是腾讯面向未来的跨终端游戏平台，无需下载游戏，众多热门网游和单机一网打尽。 现已支持网页
版一键启动，点击立玩命运方舟、英雄联盟、DNF、原神、崩铁、逆战
START云游戏：腾讯官方，一键启动，让好玩触手可及！ START云游戏是腾讯面向未来的跨终端游戏平台，无需下载游戏，众多热门网游和单机一网打尽。 现已支持网页版一键启
动，点击立玩命运方舟、英雄联盟、DNF、原神、崩铁、逆战、NBA2K
《START云游戏》官方网站-腾讯云游戏-无需下载，主机大作一点 腾讯START云游戏，是腾讯面向未来的跨终端游戏平台，采用领先的云游戏技术，无需下载游戏，众多主机大作
一点就玩。 众多热门网络游戏一网打尽，现已支持Win/Mac/TV/Andriod，好
云电脑（时长通用）网页版云游戏_START云游戏_腾讯官方_一键启动 START云游戏是腾讯面向未来的跨终端游戏平台，无需下载游戏，众多热门网游和单机一网打尽。 现已支持
网页版一键启动，点击立玩命运方舟、英雄联盟、DNF、原神、崩铁、逆战、NBA2K
三角洲行动 (PC版)网页版云游戏_START云游戏_腾讯官方_一键启动 《三角洲行动》是一款由琳琅天上团队研发运营的新一代战术射击品质标杆游戏。 PC端版和网页端在9
月26日正式上线START！ 作为全球反恐特勤组G.T.I.的精英特战干员，你将前往神秘的
START云游戏 2、本次活动赠送的时长卡登录后立刻到账，有效期为31天，请及时使用
流放之路：降临网页版云游戏_START云游戏_腾讯官方_一键启动 START云游戏是腾讯面向未来的跨终端游戏平台，无需下载游戏，众多热门网游和单机一网打尽。 现已支持网页
版一键启动，点击立玩命运方舟、英雄联盟、DNF、原神、崩铁、逆战、NBA2K
暗区突围无限网页版云游戏_START云游戏_腾讯官方_一键启动 欢迎加入官方交流QQ群：1041159684，了解最新福利信息与游戏资讯。 暗区突围端游将为射击玩家带来
最刺激、最沉浸、最高品质的搜打撤体验。通过动态天气及光照系统、物理拟真的枪械
逆战网页版云游戏_START云游戏_腾讯官方_一键启动 《逆战》是由腾讯旗下天美工作室群（原琳琅天上工作室）开发的FPS（第一人称射击）网游，是腾讯首款自研FPS端游，
也是
START-腾讯云游戏-TV版 START是腾讯面向未来的跨终端游戏平台，通过云游戏让你在电视、手机、电脑等任何设备随时可
黑神话：悟空（高配）网页版云游戏_START云游戏_腾讯官方_一键 START云游戏是腾讯面向未来的跨终端游戏平台，无需下载游戏，众多热门网游和单机一网打尽。 现已支持网
页版一键启动，点击立玩命运方舟、英雄联盟、DNF、原神、崩铁、逆战、NBA2K
START云游戏：腾讯官方，一键启动，让好玩触手可及！ START云游戏是腾讯面向未来的跨终端游戏平台，无需下载游戏，众多热门网游和单机一网打尽。 现已支持网页版一键启
动，点击立玩命运方舟、英雄联盟、DNF、原神、崩铁、逆战
《START云游戏》官方网站-腾讯云游戏-无需下载，主机大作一点 腾讯START云游戏，是腾讯面向未来的跨终端游戏平台，采用领先的云游戏技术，无需下载游戏，众多主机大作
一点就玩。 众多热门网络游戏一网打尽，现已支持Win/Mac/TV/Andriod，好
云电脑（时长通用）网页版云游戏_START云游戏_腾讯官方_一键 START云游戏是腾讯面向未来的跨终端游戏平台，无需下载游戏，众多热门网游和单机一网打尽。 现已支持网页
版一键启动，点击立玩命运方舟、英雄联盟、DNF、原神、崩铁、逆战
三角洲行动 (PC版)网页版云游戏_START云游戏_腾讯官方_一键启动 《三角洲行动》是一款由琳琅天上团队研发运营的新一代战术射击品质标杆游戏。 PC端版和网页端在9
月26日正式上线START！ 作为全球反恐特勤组G.T.I.的精英特战干员，你将前往神秘的
START云游戏 2、本次活动赠送的时长卡登录后立刻到账，有效期为31天，请及时使用
流放之路：降临网页版云游戏_START云游戏_腾讯官方_一键启动 START云游戏是腾讯面向未来的跨终端游戏平台，无需下载游戏，众多热门网游和单机一网打尽。 现已支持网页
版一键启动，点击立玩命运方舟、英雄联盟、DNF、原神、崩铁、逆战
暗区突围无限网页版云游戏_START云游戏_腾讯官方_一键启动 欢迎加入官方交流QQ群：1041159684，了解最新福利信息与游戏资讯。 暗区突围端游将为射击玩家带来
最刺激、最沉浸、最高品质的搜打撤体验。通过动态天气及光照系统、物理拟真的枪械
逆战网页版云游戏_START云游戏_腾讯官方_一键启动 《逆战》是由腾讯旗下天美工作室群（原琳琅天上工作室）开发的FPS（第一人称射击）网游，是腾讯首款自研FPS端游，
也是
START-腾讯云游戏-TV版 START是腾讯面向未来的跨终端游戏平台，通过云游戏让你在电视、手机、电脑等任何设备随时可
黑神话：悟空（高配）网页版云游戏_START云游戏_腾讯官方_一 START云游戏是腾讯面向未来的跨终端游戏平台，无需下载游戏，众多热门网游和单机一网打尽。 现已支持网页
版一键启动，点击立玩命运方舟、英雄联盟、DNF、原神、崩铁、逆战

Back to Home: https://lxc.avoiceformen.com

https://lxc.avoiceformen.com

