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How to Start a Business Brokerage Firm: A Step-by-Step Guide to Launching Your Own Brokerage

how to start a business brokerage firm is a question many aspiring entrepreneurs and professionals in
the business sales industry ask themselves. If you have a passion for helping business owners
transition smoothly and an interest in the dynamics of buying and selling companies, starting a
business brokerage firm could be a rewarding career path. This venture combines elements of sales,
finance, and negotiation, requiring a blend of skills and strategic planning. In this article, we’ll walk
through the essential steps to establish your own business brokerage firm, including obtaining licenses,

building a network, and understanding the market.

Understanding the Business Brokerage Industry

Before diving into the practical steps, it’s important to grasp what a business brokerage firm does and
the role it plays in the marketplace. Business brokers act as intermediaries between buyers and sellers
of privately held businesses. They help sellers value their business, market it to potential buyers,
negotiate terms, and facilitate the transaction until closing. This industry often requires a deep

knowledge of business valuation, marketing strategies, and legal considerations.

The Role of a Business Broker

Business brokers must be skilled negotiators, salespeople, and advisors. They guide sellers through
the complex process of preparing their business for sale, which can include improving financial
records, identifying growth potential, and addressing operational inefficiencies. On the buyer’s side,
brokers help evaluate opportunities, perform due diligence, and secure financing. Understanding how

to provide value on both ends is crucial when learning how to start a business brokerage firm.



Educational Background and Relevant Experience

Starting a business brokerage firm doesn’t require a specific degree, but having a background in
business, finance, accounting, or law can be highly advantageous. Many successful brokers come
from careers in real estate, investment banking, or corporate sales. Additionally, specialized training

and certification programs can enhance your credibility.

Certifications and Training Programs

One of the most recognized credentials in this field is the Certified Business Intermediary (CBI)
designation, offered by the International Business Brokers Association (IBBA). This certification
signifies a commitment to professionalism and expertise. Other helpful courses include business
valuation, negotiation tactics, and sales training. Investing time in these programs will improve your

skills and make your firm more trustworthy to clients.

Licensing and Legal Requirements

Depending on your location, you may need specific licenses to operate a business brokerage firm
legally. Some states require business brokers to hold a real estate license, while others have their own
licensing systems. It’s essential to research the regulations in your jurisdiction and ensure you comply

with all legal requirements.

Registering Your Business Brokerage Firm

Once you understand the licensing requirements, the next step is to register your firm as a legal

business entity. Many brokers choose to form an LLC or corporation to protect their personal assets



and create a professional image. Register your business name, obtain an Employer Identification

Number (EIN), and set up a business bank account to manage finances properly.

Building a Strong Network and Client Base

One of the biggest challenges when learning how to start a business brokerage firm is attracting
clients. Your reputation, relationships, and marketing efforts will drive your success. Building a strong

network of business owners, potential buyers, accountants, attorneys, and lenders is critical.

Marketing Strategies for Business Brokers

Traditional marketing methods such as networking events, industry conferences, and direct outreach
are invaluable. Additionally, establishing an online presence through a professional website, social
media, and content marketing can help you reach a wider audience. Sharing insightful articles, case

studies, and testimonials can showcase your expertise and build trust.

Leveraging Referrals and Partnerships

Referrals from satisfied clients and professional partners often become a steady source of business.
Collaborate with accountants, business consultants, and lawyers who can recommend your services to
their clients. Developing these mutually beneficial relationships is a cornerstone of a thriving brokerage

firm.

Setting Up Operational Systems

Running a business brokerage firm requires more than just sales skills. You’ll need to establish



operational systems to manage listings, client communications, contracts, and financial tracking

efficiently.

Choosing the Right Technology

Utilize customer relationship management (CRM) software tailored for brokers to keep track of leads,
appointments, and deals. Additionally, tools for digital document management and electronic
signatures help streamline transactions. Investing in technology not only saves time but also improves

client experience.

Developing a Pricing and Commission Structure

Most business brokers earn income through commissions based on the sale price of the businesses
they help sell. Typically, this commission ranges from 5% to 10%, but it can vary. It’s important to

clearly define your fee structure and include it in your client agreements to avoid misunderstandings.

Mastering Business Valuation and Due Diligence

A crucial component of how to start a business brokerage firm successfully is mastering business
valuation techniques. Correctly valuing a business ensures sellers receive a fair price and buyers

make informed decisions.

Common Valuation Methods

Business brokers often use several valuation methods, including asset-based approaches, earnings

multiples, and discounted cash flow analyses. Developing expertise in these methods allows you to



present credible valuations and support your clients effectively.

Conducting Thorough Due Diligence

Due diligence involves verifying financial records, legal compliance, and operational details. As a
broker, you must coordinate with accountants, attorneys, and other professionals to uncover any
potential issues that could impact the transaction. Ensuring transparency and accuracy during this

phase builds confidence with both buyers and sellers.

Continuing Education and Growth

The business brokerage industry is dynamic, influenced by economic shifts, regulatory changes, and
market trends. To keep your firm competitive, continuous learning and professional development are

essential.

Staying Updated with Industry Trends

Subscribe to industry publications, join professional associations like the IBBA, and attend seminars or
webinars. These resources provide valuable insights into emerging best practices, market conditions,

and new technologies.

Expanding Your Services

As your firm grows, consider diversifying your offerings. Some brokers expand into mergers and
acquisitions advisory, franchising services, or business consulting. Broadening your expertise can

attract a wider range of clients and increase revenue streams.



Starting a business brokerage firm requires dedication, a strategic approach, and a genuine interest in
helping business owners succeed. By following these steps—gaining education, securing licenses,
building networks, and mastering valuation—you’ll be well on your way to establishing a reputable and
profitable brokerage. The journey may have its challenges, but with persistence and professionalism,

you can carve out a successful niche in this rewarding industry.

Frequently Asked Questions

What are the initial steps to start a business brokerage firm?

The initial steps include researching the industry, obtaining necessary licenses and certifications,

developing a business plan, securing funding, and building a network of potential buyers and sellers.

Do | need a license to start a business brokerage firm?

Licensing requirements vary by location. Many states require a real estate or business broker license.

It's important to check local regulations and obtain any necessary licenses before operating.

What skills are essential for running a successful business brokerage
firm?

Key skills include strong negotiation abilities, sales and marketing expertise, financial analysis,

understanding of business valuation, and excellent communication and interpersonal skills.

How can | attract clients to my business brokerage firm?

Attract clients by networking extensively, creating a professional website, leveraging social media
marketing, attending industry events, and offering valuable resources such as free consultations or

business valuation services.



What legal considerations should | keep in mind when starting a
business brokerage firm?

Ensure compliance with local licensing laws, draft clear contracts and agreements, understand
confidentiality and non-disclosure requirements, and consider forming a legal entity to protect personal

assets.

How important is business valuation knowledge in a brokerage firm?

Business valuation is critical because it helps set realistic asking prices, facilitates negotiations, and

builds trust with clients by providing accurate assessments of a business’s worth.

Should | specialize in a particular industry when starting a business
brokerage firm?

Specializing can help you develop expertise, build a niche market, and differentiate your firm.

However, starting with a broader focus may help attract a wider client base initially.

What marketing strategies work best for business brokerage firms?

Effective strategies include content marketing, search engine optimization (SEO), pay-per-click
advertising, email marketing campaigns, social media engagement, and participating in local business

networking groups.

How do | build a network of buyers and sellers for my brokerage firm?

Build your network by attending industry events, joining professional associations, leveraging online
platforms, asking for referrals, and maintaining strong relationships with clients and other business

professionals.



Additional Resources

How to Start a Business Brokerage Firm: A Professional Guide

how to start a business brokerage firm is a question that many aspiring entrepreneurs and
professionals in the finance or real estate sectors often explore. Business brokerage is a specialized
niche that involves facilitating the buying and selling of privately held businesses. Unlike traditional real
estate brokerage, business brokers must possess a unique blend of skills, including financial acumen,
negotiation prowess, and a deep understanding of market dynamics. This article delves into the
essential steps, industry insights, and strategic considerations necessary to establish a successful

business brokerage firm.

Understanding the Business Brokerage Industry

Before venturing into how to start a business brokerage firm, it is crucial to grasp the scope and nature
of the business brokerage industry. Business brokers act as intermediaries, assisting business owners
in selling their companies while helping buyers identify viable opportunities. According to the
International Business Brokers Association (IBBA), the industry has seen steady growth, with

thousands of transactions occurring annually in the United States alone.

The role of a business broker encompasses valuation, marketing, confidentiality management, and
deal structuring. Unlike commercial real estate agents who primarily handle property sales, business
brokers must evaluate operational metrics such as cash flow, customer base, and supply chain

stability. This complexity demands comprehensive expertise.

Key Skills and Qualifications

Successfully understanding how to start a business brokerage firm requires acknowledging the critical

skill sets involved. While formal education is not always mandatory, many brokers hold certifications



such as the Certified Business Intermediary (CBI), which enhances credibility. Essential skills include:

Financial Analysis: Ability to interpret financial statements, assess profitability, and estimate

business valuation.

Negotiation: Facilitating favorable terms for both buyers and sellers while maintaining ethical

standards.

Marketing: Crafting targeted campaigns to attract qualified buyers through multiple channels.

Industry Knowledge: Familiarity with various sectors to identify trends and potential deal risks.

Step-by-Step Guide on How to Start a Business Brokerage
Firm
Launching a business brokerage firm is a multifaceted endeavor that combines regulatory compliance,

operational planning, and business development. Below is an analytical breakdown of the critical steps

involved.

1. Conduct Market Research and Define Your Niche

The first step is to analyze your target market thoroughly. The business brokerage landscape varies
significantly by region and industry sector. For instance, some brokers specialize in tech startups, while

others focus on retail or manufacturing businesses.



Understanding local economic conditions, competitor presence, and buyer demographics can help
pinpoint an underserved niche. This strategic focus can differentiate your firm and optimize marketing

efforts.

2. Obtain Necessary Licenses and Certifications

Regulatory requirements for business brokers differ across states and countries. Some jurisdictions
require a real estate broker license if the transaction includes real estate assets, while others may

have specific business broker licenses.
Additionally, pursuing professional certifications such as the CBI or M&AMI (Merger & Acquisition

Master Intermediary) can provide a competitive edge. These credentials signal expertise to clients and

often open doors to professional networks.

3. Develop a Comprehensive Business Plan

A detailed business plan is essential for outlining your brokerage’s mission, target market, revenue

model, and growth strategy. Key components include:

Services Offered: Whether you provide valuation, marketing, deal negotiation, or post-sale

consulting.

Revenue Structure: Most business brokers work on commission, typically 10% of the transaction

value, but some may charge flat fees or retainers.

Marketing Strategy: Incorporating online platforms, industry events, and referral networks.

Financial Projections: Estimating startup costs, operational expenses, and expected income over



time.

4. Establish Legal and Operational Foundations

Register your brokerage as a legal entity, such as an LLC or corporation, to protect personal assets
and ensure compliance. Obtain business insurance, including professional liability coverage, to mitigate

risks related to deal disputes.

Operationally, invest in customer relationship management (CRM) software tailored for brokers to
manage listings, clients, and communications efficiently. Additionally, build a professional website

optimized for search engines to attract potential sellers and buyers.

5. Build a Network of Buyers, Sellers, and Professionals

Business brokerage thrives on relationships. Develop connections with business owners, potential
buyers, accountants, attorneys, and lenders. Attending industry conferences and joining organizations

like the IBBA can facilitate networking and deal flow.

An extensive network increases your access to off-market listings and qualified buyers, which can be a

significant competitive advantage.

6. Implement Marketing and Lead Generation Strategies

Effective marketing is indispensable for growing your brokerage firm. Combine traditional methods
such as print advertising and direct mail with digital marketing tactics like content marketing, SEO, and

social media outreach.



Leverage platforms specialized in business sales, such as BizBuySell or BusinessBroker.net, to list
opportunities and gain exposure. Additionally, producing insightful blog content or webinars about

buying and selling businesses can position your firm as a thought leader.

/. Manage Transactions with Diligence and Transparency

Once engaged, managing the deal process meticulously is vital. This includes:

e Conducting thorough due diligence on businesses.
¢ Preparing detailed offering memoranda for potential buyers.
¢ Handling confidentiality agreements to protect client interests.

¢ Coordinating with legal and financial advisors to ensure smooth closings.

A reputation for professionalism and integrity is critical in this industry, as trust directly influences future

referrals and repeat business.

Challenges and Considerations When Starting a Business

Brokerage Firm

While the business brokerage field offers lucrative opportunities, it also presents unique challenges

that prospective brokers must navigate.



Financial Uncertainty and Commission-Based Income

Unlike salaried positions, income in business brokerage is largely commission-driven and can be
irregular. Closing deals can take months, posing cash flow challenges, especially for new firms without

an established client base.

Complexity of Business Valuation

Accurately valuing privately held businesses is inherently complex due to limited financial transparency

and market comparables. Misvaluation can lead to failed deals or dissatisfied clients.

Regulatory and Legal Risks

Errors in documentation, confidentiality breaches, or misrepresentations can lead to legal liabilities.

Therefore, adherence to legal protocols and ongoing education is paramount.

Competition and Market Saturation

In metropolitan areas, numerous brokerage firms compete for the same clientele. Differentiating your

brand through niche specialization or superior service quality becomes essential.

Technology’s Role in Modern Business Brokerage

Technology has transformed how brokerage firms operate. From online listing services to virtual data

rooms and digital signatures, tech tools streamline processes and expand market reach. Utilizing



customer relationship management systems helps track leads and automate follow-ups, enhancing

productivity.

Moreover, search engine optimization (SEO) strategies are crucial for capturing organic traffic from
business owners searching for brokers online. Incorporating keywords like “business brokerage

99 ¢

services,” “sell a business,” and “business valuation experts” naturally into website content can

improve visibility.

Leveraging Data Analytics

Data analytics can aid in market analysis, identifying sectors with high transaction volumes, and
refining marketing efforts. Firms that harness data effectively can anticipate market trends and better

advise clients.

Building a Brand and Reputation

In an industry dependent on trust and confidentiality, building a strong brand is vital. Positive client

testimonials, transparent communication, and consistent successful deals enhance credibility.

Establishing thought leadership through publishing case studies, hosting seminars, or contributing to

industry publications can further solidify your firm’s standing.

Starting a business brokerage firm requires a strategic blend of industry knowledge, legal compliance,
marketing savvy, and interpersonal skills. While challenges exist, the sector’s potential for growth and
rewarding commissions continues to attract dedicated professionals. By carefully navigating the

foundational steps and embracing evolving technologies, aspiring brokers can carve out a successful

niche in this dynamic marketplace.
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how to start a business brokerage firm: A Guide to a Successful Business Brokerage
Practice Bob Ross, 2015-01-29 This How to Book shares my knowledge of the Business Brokerage
industry. My hope and desire is everyone who reads this gains numerous beneficial skills. Hopefully,
my thirty plus years, of experience, will provide information which will help you make more money,
fewer mistakes, and cause the brokerage industry to become better. Bob C. Ross I have attempted to
give you a detailed amount of information about the business brokerage industry without a lot of
fluff. Unlike other authors of books on business brokerage, you may call or e-mail me with any
questions you have about the contents stated in this book or on a business you are attempting to list,
pricing a listing, reviewing an Offer to Purchase, or anything you feel you need some help on or if
you simply desire a second opinion. Take advantage of my thirty years of experience in brokerage
and valuations. I wrote this How to Book because I want to share my knowledge of this industry with
people thinking of entering the industry or with current brokers who want a good reference manual.
It is my hope and desire that everyone who reads this gains knowledge. Hopefully, this information
will help you make more money, fewer mistakes, and make the brokerage industry better. I wish it
were possible to meet with each of you personally.

how to start a business brokerage firm: Small Business For Dummies Eric Tyson, Jim
Schell, 2024-04-09 Easy-to-follow advice on launching, managing, and growing your business, and
making it pay off Small Business For Dummies is the essential guide you need to owning and
operating a small business. You're ready to add your name to the roster of business owners, and this
book is here to give you the advice you'll need at all stages of the game. Start off with insight on
preparing to launch a small business, including picking the right business to pursue and getting all
the paperwork in order. If you want to purchase an existing business, this book also has you covered.
Plus, you'll learn how to wear all the hats a small business owner must wear, including being your
own HR manager, accountant, and marketer—and to make it all work. Create a business plan and
learn how to fund your business idea Tackle the basics of small business bookkeeping so you can
budget for success Explore the idea of purchasing a business, and hire excellent employees Avoid
the most common mistakes that first-time business owners make This jargon-free book meets small
business owners wherever they are on the road to business success. Small Business For Dummies is
great for those just toying with the idea of opening a business, and for those who already call
themselves “boss” but need a few extra pointers on making things run smoothly.

how to start a business brokerage firm: Two Dozen Businesses You Can Start and Run
in Canada, the USA and Elsewhere Obi Orakwue, 2007-03

how to start a business brokerage firm: 101 Internet Businesses You Can Start from Home
Susan Sweeney, 2008-08 Presents the basics of commerce on the Internet, with an examination of
several successful businesses, technical information, a guide for determining risk and prioritizing,
and promotion techniques for 101 different profiles.

how to start a business brokerage firm: Freight Broker Business Startup Ryan Butler,
2020-11-25 Freight brokerage provides you with an opportunity to be your own boss. The
nine-to-five job and everyday routine can be frustrating for people who prefer to embrace flexibility.
Even more so when the job seems to demand more of your efforts than it pays. You sometimes think
you owe yourself and your family more time than you have, or that you cannot continue with the ups
and downs of answering to someone else. You want to create an opportunity to become not only your
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own boss but lead others. Are you interested in a self-motivated freight broker career, but you don't
know where to start? Do you want to know more about what is involved? Becoming a broker is a
choice that involves commitment, sacrifice, and hard work. The effort that you invest in training,
gaining experience, and eventually starting a company cannot be taken lightly. Licensing
requirements, paperwork that piles up, outbidding the competition, establishing your brand and
gaining a space in the market, marketing strategies, and financing your business are not just a
passing thought but require understanding. In Freight Broker Business, you will learn: - The
essential traits of a Freighter Broker. - The 4 biggest challenges to expect and suggestions on how to
solve them. - The 3 most important Legal considerations for starting a business. - The different types
of Training requirements. - A foolproof system to easily find carries. - All the Licensing Requirements
for Freight Brokers - How to create a solid business plan, find investors and pitch your business. -
Advanced marketing strategies to penetrate the competitors’ market and get clients. - How to
develop your own website and increase visibility. - And so much more! Whether you have never
heard of freight brokerage before, or you only have an idea of what it deals with, this book is the
perfect tool for you. Freight Broker Business is a step-by-step compilation of what you need to be
considered successful as a freight broker, coupled with more me-time, family time, and up to
$200,000 in profit revenue per year. Starting a brokerage business, and being a good broker takes a
lot of effort, but is not impossible. It can be done, and there is a way to do it better than your
competition. To start your journey to being a broker, trim down trial and error, gain the skills
relevant to the business from building the right attitude to learning the backside technical aspects of
the business, and finally live your dream, buy this book today!

how to start a business brokerage firm: Freight Broker Business Startup Smith Kennard,
2022-07-20 Have you always dreamed of venture into the logistics industry with a particular focus
on freight brokerage to tap into the growing industry, which is estimated to grow from $1.164 billion
in 2021 to $13.78 billion in 2028? Are you looking for a Guide that will take away the guesswork
from the whole process of starting and running a profitable freight brokerage firm? You know
what... ... today is your lucky day! Let This Book Show You Exactly How to Start and Run a Profitable
Freight Brokerage Business, Even If You've Never Done Anything Like It Before! Without a doubt,
the trucking industry is growing and it will continue to grow as per various market research reports.
This means that jumping into trucking right now before the market is saturated is the best idea. But
this can be easier said than done if you don’t know where to start. The fact that you are here is likely
that you have all manner of questions going through your mind about freight brokerage. Where do
you start? How do you set up the business from the beginning to ensure it is set for success? How
does the future look like for freight brokerage? What should you specialize in - how do you decide?
What mistakes should you be aware of to avoid them? How do you keep the profits low and profits
high? If you have these and other related questions, this book is FOR YOU. More precisely, you will
discover: - What a freight broker does and their role in international shipping - All about the freight
brokerage industry and how to gain experience in this industry - How to develop a winning business
plan and market your freight brokerage business - The future of freight brokerage so that you can
stay up to date - How to choose a narrower niche for better benefits - The ins and outs of handling
tax issues as a freight broker and the best way for you to manage accounting - Legalities, formalities
and common mistakes to avoid - The costs involved in starting and running the business, including
how to choose a winning team - Understanding traffic lanes as a freight broker, including why that is
important - And so much more! What’s more - the guide also includes free freight brokerage
business plan templates to make planning easier. Even if you find running such a business a bit
technical or if you've tried before and but didn’t get far, let this Book show you that you can do it
and achieve success. You will discover that all along, you only needed the right guide. If you are
ready to become a freight broker, Scroll up and click Buy Now With 1-Click or Buy Now to get your
copy!

how to start a business brokerage firm: Trucking Business Smith Kennard, 2022-08-13 Are
you considering venturing into the trucking industry, but you don’t know how to start the right way?



Are you looking for a Guide that will take away the guesswork from the whole process of starting
and running a profitable freight brokerage firm? You know what... ... today is your lucky day! You
Just Discovered the best Bundle on: - How to Start and Run a Profitable Freight Brokerage Business,
Even If You've Never Done Anything Like It Before (Book 1); - How To Get Started As An Owner
Operator Truck Driver And Succeed At It (Book 2). Without a doubt, the trucking industry is growing
and it will continue to grow as per various market research reports. This means that jumping into
trucking right now before the market is saturated is the best idea. But this can be easier said than
done if you don’t know where to start. The fact that you are here is likely that you have all manner of
questions going through your mind about freight brokerage. - Where do you start? - How do you set
up the business from the beginning to ensure it is set for success? - How does the future look like for
freight brokerage? - How do I find customers? - What determines success or failure in this industry?
- How do I price my services? If you have these and other related questions, this book is FOR YOU.
In this Bundle, you will discover: - How the trucking business works and all the requirements needed
for the business - Factors that influence the trucking industry from fuel costs, operational costs, and
more - The art of writing a winning business plan for your trucking business - Safety rules and
regulations you should be aware of - How to successfully run your trucking company and how to hire
the best truck drivers - Legalities, formalities and common mistakes to avoid - The costs involved in
starting and running the business, including how to choose a winning team - Understanding traffic
lanes as a freight broker, including why that is important - And so much more! Yes, even if you've
never been good at running a business or if you don’t have much knowledge on the trucking
industry, let this Bundle prove to you that all you need is the right guide to hold your hand through
the whole process. Scroll up and click Buy Now With 1-Click or Buy Now to get your copy!

how to start a business brokerage firm: Small Business Vishal K. Gupta, 2021-07-14 Small
Business: Creating Value Through Entrepreneurship offers a balanced approach to the core concepts
of starting, managing, and working in a small business. An ideal textbook for undergraduate courses
in small business management and entrepreneurship, the book offers a student-friendly pedagogical
framework that blends foundational research on small business with the real-world practice of
business ownership. Relevant examples are provided throughout the text, bringing key concepts to
life while providing a realistic view of what it takes to create a successful and sustainable small
business. Organized into five streamlined sections—a small business overview, paths to small
business ownership, financial and legal issues, ways to grow a small business, and discussion of the
“Entrepreneur’s Dilemma”—the text offers a diverse range of relatable examples drawn from both
actual businesses and from depictions of entrepreneurship in popular media. Each clear and
accessible chapter features discussion questions, mini-case studies, further reading lists, and color
visual displays designed to enhance the learning experience and strengthen student engagement
and comprehension.

how to start a business brokerage firm: How to Start a Home-Based Handyman Business
Terry Meany, 2009-08-04 Terry Meany, author of Knack Home Repair & Maintenance, provides all
the necessary tools and strategies one needs to turn skills into cash by launching and growing a
handyman business. He explains how to get started, develop a service manual, screen clients, serve
customers, learn from the competition, and set up a home office—as well as how to use the Internet
to develop the business. * Turn your skills into cash * Schedule your jobs * Build word-of-mouth
referrals * Manage insurance issues * Handle paperwork—from permits to invoices * Work smart
and safe

how to start a business brokerage firm: Start Your Own Freight Brokerage Business
Jacquelyn Lynn, Entrepreneur Press, 2014-10-20 Looking to start a business and turn a profit in a
very short time? Then becoming a freight broker is likely for you! The experts at Entrepreneur lay
out a step-by-step approach to starting a freight brokerage business, showing aspiring
entrepreneurs how to establish a business, define services, find reliable carriers, set rates, and
more. Requiring no special training or knowledge of the shipping industry, this guide provides real
life examples, sound business advice, and priceless tips on creating a successful company in this



billion-dollar industry.

how to start a business brokerage firm: The Lifestyle Business Owner Aaron Muller,
2018-01-04 A proven three-step guide to buying your own business, and adding more profit, free
time & meaning to your life, by a #1 international-bestselling author. The Lifestyle Business Owner
reveals how ordinary people can buy a small business in their community, earn a six-figure income,
and make the business run without them. Aaron Muller, founder of Lifestyle Business Owner
Academy, reveals the 3-step formula he utilized to go from a kid who didn’t attend college to the
owner of eight companies that run without him. Now it’s your turn to discover the secrets to owning
a business that gives you the financial freedom, lifestyle, and contribution you desire. Praise for The
Lifestyle Business Owner “Aaron Muller cuts right to the chase on what you need to do to own a
profitable business that runs without you.” —Marci Shimoff, #1 New York Times-bestselling author
of Happy for No Reason and Chicken Soup for the Woman’s Soul “This practical book is full of
proven strategies and techniques you can use immediately to increase your sales and
profitability—from the first day.” —Brian Tracy, author of Now, Build a Great Business “A must-read
for anyone who wants to be a business owner.” —Gino Wickman, creator of EOS and author of the
award-winning, bestselling book, Traction “Aaron Muller opened my eyes to the world of buying and
running a business (or two or more) as a way to express your values, have fun, be creative and make
enough money to have everything you need...including a time for life’s non-material pleasures.”
—Vicki Robin, co-author of Your Money or Your Life

how to start a business brokerage firm: Buying Your Own Business Russell Robb,
2008-05-01 Buying your own business is the shortest route to realizing that dream-and often
financially safer than starting from scratch. Buying Your Own Business, 2nd Edition is the essential
reference to reaching your goal. This completely revised and updated guide offers more strategies
and tips than ever. You'll learn how to: Identify business opportunities Plan an acquisition strategy
Evaluate target businesses Negotiate a fair arrangement Close the deal Also included are completely
new sections on how to: Utilize online resources Revitalize a sluggish company Assess a company's
strengths and weaknesses Prepare for tax season with up-to-date changes in tax laws. With more
than twenty years of experience buying and selling businesses, Russell Robb provides the practical
step-by-step advice you need to buy a business-and make it your own! Russell Robb is a twenty-year
veteran in the mergers and acquisitions business, providing investment banking and corporate
finance advisory services to a wide range of middle-market companies. He served as president of the
Boston Chapter of the Association for Corporate Growth (ACG) and as president of the
9,000-member Association for Corporate Growth International headquartered in Chicago. Robb is
the author of Streetwise(r) Selling Your Business and the first edition of Buying Your Own Business.
He is currently the managing director of Tully & Holland, Inc. He lives in Cambridge, MA.

how to start a business brokerage firm: Finance Your Business The Staff of Entrepreneur
Media, 2016-11-21 FUND YOUR DREAM BUSINESS Every business needs money. Whether you're
just starting out or are ready to expand, hunting for cash isn’t easy and you’ll need a game plan to
be successful. The experts of Entrepreneur can help improve your odds of success by exploring the
available options to guiding you from small business loans and angel investors to crowdfunding and
venture capital.

how to start a business brokerage firm: Start Your Own Freight Brokerage Business The
Staff of Entrepreneur Media, 2017-07-11 GET PAID TO COORDINATE With 70% of all manufactured
and retail goods transported by truck in the U.S., it’s the perfect time to broker your own share of
this $700 billion transportation industry. Learn to apply your time management and communication
skills as you pair shippers and carriers to move cargo and make money in the process—straight from
your home. The experts of Entrepreneur equip you with the knowledge you need to start your own
business, manage day-to-day operations, prepare for minute-by-minute changes, and tackle
unexpected challenges in freight transportation. You'll learn how to: Gain the right training and
education before you get started Set competitive rates, craft professional quotes and manage
collections Get bonded and certified to meet industry requirements Manage delays, damage claims,



and cargo loss effectively Find and build relationships with reliable carriers Track and manage your
daily financials, sales and operations Organize your business with sample checklists, worksheets,
and contracts Plus, gain new insider tips from industry experts including founders of Brooke
Transportation Training Solutions and AGT Global Logistics. Whether you want to be your own boss,
work from nearly anywhere, or capitalize on this stable, multibillion-dollar industry, freight
brokerage business is for you. Use this book to get started today!

how to start a business brokerage firm: Business Alchemy William R. Cobb, M. L. Johnson
Ed D. Ph. D., 2012 Entrepreneurs play a vital role in economic development as key contributors to
technological innovation and new job growth. We discovered that many people, just like you, have
the urge to create an enterprise; to help themselves and to make a difference in this world. While
successful entrepreneurs like Steve Jobs and Bill Gates are well publicized, the harsh reality is that
most new businesses are prone to failure because they don't have access to accurate information
about the entrepreneurial process. This book is a word map for guiding you through that process,
from refining your business idea and securing capital to a successful launch into the marketplace.
There are many types of business ideas to pursue and you are probably better educated than many
historic entrepreneurs - both Thomas Edison and Ray Kroc being high school dropouts and both
Steve Jobs and Bill Gates being college dropouts. If you hunger to be your own boss and to make a
contribution to society with your ideas, then Business Alchemy: Turning Ideas into Gold has the
information for which you have been searching.

how to start a business brokerage firm: Attorney's Guide to Business and Finance
Fundamentals Robert W. Hamilton, Richard A. Booth, 2007-01-01 A useful resource for attorneys
practicing in the business, commercial and corporate areas, covering such topics as: business
formation and organization; business valuation; corporate securities; dividends and distribution;
mergers and takeovers; and, S corporation formations and related tax rules.

how to start a business brokerage firm: Field Guide to Starting a Business Stephen M.
Pollan, Mark Levine, 1990-04-15 The Field Guide to Starting a Business offers encouragement and
essential no-nonsense advice to the rapidly growing number of people who want to start businesses
of their own -- from MBAs who want out of the rat race to homemakers who want to work out of their
living rooms.

how to start a business brokerage firm: Freight Brokerage Business The Staff of
Entrepreneur Media, Inc., 2017-07-15 Start a Freight Brokerage Business Today The experts at
Entrepreneur provide a two-part guide to success. First, learn how you can start a successful freight
brokerage business right from your home. Then, master the fundamentals of business startup
including defining your business structure, funding, staffing and more. This kit includes: * Essential
industry-specific startup essentials including industry trends, best practices, important resources,
possible pitfalls, marketing musts, and more * Entrepreneur Editors’ Start Your Own Business, a
guide to starting any business and surviving the first three years ¢ Interviews and advice from
successful entrepreneurs in the industry * Worksheets, brainstorming sections, and checklists ¢
Entrepreneur’s Startup Resource Kit (downloadable) More about Entrepreneur’s Startup Resource
Kit Every small business is unique. Therefore, it’s essential to have tools that are customizable
depending on your business’s needs. That’s why with Entrepreneur is also offering you access to our
Startup Resource Kit. Get instant access to thousands of business letters, sales letters, sample
documents and more - all at your fingertips! You'll find the following: The Small Business Legal
Toolkit When your business dreams go from idea to reality, you're suddenly faced with laws and
regulations governing nearly every move you make. Learn how to stay in compliance and protect
your business from legal action. In this essential toolkit, you’ll get answers to the “how do I get
started?” questions every business owner faces along with a thorough understanding of the legal
and tax requirements of your business. Sample Business Letters 1000+ customizable business
letters covering each type of written business communication you're likely to encounter as you
communicate with customers, suppliers, employees, and others. Plus a complete guide to business
communication that covers every question you may have about developing your own business



communication style. Sample Sales Letters The experts at Entrepreneur have compiled more than
1000 of the most effective sales letters covering introductions, prospecting, setting up appointments,
cover letters, proposal letters, the all-important follow-up letter and letters covering all aspects of
sales operations to help you make the sale, generate new customers and huge profits.

how to start a business brokerage firm: Banking on Small Business Gail Buyske, 2007
Buyske analyzes three themes in economic development: the global growth of microfinance, banking
sector development, and Russian entrepreneurship.

how to start a business brokerage firm: Sell Your Business for More Than It's Worth Michell
Seiler-Tucker, 2013-04 Sell your business for more than its worth addresses the vital issues that add
value to your business as well as increase the sales price potential of your business. This book will
define industries that are desirable to buyers and it will open your eyes to discover if your industry is
thriving or dying and what you can do about it. This must-read will provide valuable tips on creating
congruent profit centers and diversifying your product/client mix. Most important this book is a
blueprint for anyone that wants to increase market share, become more profitable and for those that
want to, sell their business for top dollar! This extraordinary book will demonstrate how to increase
profits, plan your exit strategy and sell your business for maximum value in the quickest time
possible in an easy to understand step-by-step approach.
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