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What Questions to Ask a Realtor: Your Guide to Making Informed Decisions

what questions to ask a realtor is often the first step toward a successful real estate transaction, whether
you’re buying your first home, upgrading to a new place, or selling a property. Navigating the housing
market can be overwhelming, and having the right information from a trusted real estate professional can
make all the difference. But knowing which questions to ask a realtor can sometimes be tricky. This guide
will help you understand what to inquire about, ensuring you feel confident and well-prepared as you
embark on your real estate journey.

Understanding the Realtor’s Experience and Expertise

When you start working with a realtor, it’s essential to gauge their experience and how well they
understand the local market. Asking the right questions here helps you find someone who can truly
advocate for your needs.

How Long Have You Been Working in Real Estate?

Experience matters. A realtor with several years in the business likely has a deeper understanding of
market fluctuations, negotiation tactics, and potential pitfalls. They’ve dealt with various scenarios and can
provide valuable insights based on past transactions.

Do You Specialize in Buying, Selling, or Both?

Some realtors focus primarily on buyers, others on sellers, and some handle both. Knowing their specialty
can help you understand their strengths. For example, a realtor specializing in sales might have better
strategies for marketing your home, while a buyer’s agent might excel in finding hidden gems and
negotiating offers.

Are You Familiar with This Neighborhood or Area?

Local knowledge is crucial. A realtor who knows the community’s schools, amenities, property values, and
future development plans can guide you toward neighborhoods that fit your lifestyle and investment goals.



Questions to Ask a Realtor About the Buying Process

If you’re purchasing a home, the process can feel complex. Asking the right questions will clarify what to
expect and how to prepare financially and logistically.

What Is the Current State of the Market?

Understanding whether you’re in a buyer’s or seller’s market can influence your strategy. This insight
helps you know if you should move quickly, expect bidding wars, or have more room for negotiation.

What Are the Typical Costs Beyond the Purchase Price?

Many buyers overlook additional expenses like closing costs, property taxes, homeowners insurance,
inspection fees, and potential homeowners association (HOA) dues. A knowledgeable realtor will break
down these costs so you can budget accordingly.

Can You Explain the Offer and Negotiation Process?

Knowing how offers work, what contingencies to include, and how counteroffers function will empower
you during negotiations. A realtor should walk you through each step and recommend strategies to
strengthen your offer.

How Do You Help Buyers Find Homes That Match Their Criteria?

Realtors often have access to listings before they hit public sites. Asking how they filter properties and
keep you updated ensures you won’t miss out on opportunities that fit your needs.

Questions to Ask a Realtor When Selling Your Home

Selling a property is a major decision, and a skilled realtor can make the difference in timing, pricing, and
attracting the right buyers.



How Should I Price My Home?

Pricing a home correctly is an art. Your realtor should provide a comparative market analysis (CMA) that
looks at similar homes recently sold in your area. This data-driven approach helps set a competitive price
that attracts buyers without undervaluing your property.

What Marketing Strategies Will You Use to Sell My Home?

From professional photography and virtual tours to open houses and online advertising, a realtor’s
marketing plan can significantly impact your home’s exposure. Understanding their approach helps you
know how they intend to reach qualified buyers.

How Long Do You Expect It Will Take to Sell My Property?

While no one can guarantee exact timing, an experienced realtor can provide an estimate based on current
market conditions and past sales. This expectation helps you plan your next steps with more certainty.

Are There Any Improvements or Staging Tips You Recommend?

Sometimes small fixes or staging can boost a home’s appeal and sale price. Your realtor might suggest
practical upgrades or decluttering tips that make your property more attractive.

Exploring Communication and Availability

Clear communication is the foundation of a positive realtor-client relationship. Knowing what to expect in
terms of updates and responsiveness can save frustration.

How Often Will You Communicate With Me?

Whether you prefer weekly check-ins, email updates, or phone calls, it’s important to establish a
communication rhythm that works for both of you. This ensures you’re always in the loop.



What’s the Best Way to Reach You?

Understanding the realtor’s preferred contact method and availability hours helps you get timely answers
to urgent questions or concerns.

Will I Be Working Directly With You or Your Team?

Some realtors operate solo, while others have a team supporting them. Knowing who you’ll interact with
can clarify expectations and streamline your experience.

Financial and Legal Considerations to Discuss

Real estate transactions involve significant financial and legal components. Asking about these areas helps
protect you from surprises down the road.

Do You Have Recommendations for Mortgage Brokers or Lenders?

A seasoned realtor often has trusted contacts in financing who can provide competitive rates and smooth
loan processing.

Can You Explain Any Potential Legal Issues I Should Be Aware Of?

Whether it’s disclosure requirements, zoning laws, or contract clauses, a realtor should help you navigate
any legal complexities associated with your property.

What Are the Typical Closing Costs and Who Pays Them?

This varies by location and contract terms. Understanding who is responsible for which fees prevents last-
minute financial shocks.



Additional Questions to Gauge the Realtor’s Commitment and
Ethics

Choosing a realtor who aligns with your values and priorities makes the process more comfortable and
trustworthy.

Are You a Full-Time Realtor?

A full-time professional is likely more available and up-to-date on market trends than someone who treats
real estate as a side job.

Can You Provide References or Testimonials From Past Clients?

Hearing about other buyers’ or sellers’ experiences gives you a clearer picture of what working with this
realtor is like.

How Do You Handle Conflicts of Interest?

Transparency about dual agency situations or any potential conflicts builds trust and ensures your interests
come first.

Why Asking the Right Questions to Your Realtor Matters

Real estate decisions are some of the most significant financial choices many people make. By knowing
what questions to ask a realtor, you’re not only gathering crucial information but also building a
relationship grounded in transparency and trust. A good realtor will appreciate your thoughtful inquiries
and respond with clarity, making your experience smoother and more enjoyable.

Every homebuyer and seller’s journey is unique, and the better informed you are, the more empowered
you’ll feel. Whether you’re curious about market trends, financing options, or negotiation tactics, don’t
hesitate to ask. The right questions help you avoid costly mistakes and ensure your goals are met with
confidence.



Frequently Asked Questions

What questions should I ask a realtor before hiring them?
You should ask about their experience in the local market, their recent sales, how they plan to market
your property, their availability, and their fees or commission structure.

What questions should I ask a realtor when buying a home?
Ask about the neighborhood, property history, market conditions, how long the home has been on the
market, comparable sales, and any potential issues with the property.

What questions should I ask a realtor when selling my home?
Inquire about their marketing strategy, pricing advice, time frame for selling, how they handle
negotiations, and what staging or improvements they recommend.

How do I know if a realtor is trustworthy?
Ask for references from past clients, check their licensing and credentials, inquire about their experience
and track record, and observe their communication style and transparency.

What questions should I ask about the realtor’s communication style?
Ask how often they will update you, their preferred method of communication, and how quickly they
typically respond to inquiries.

What questions should I ask a realtor about the local market?
Ask about current market trends, average home prices, inventory levels, and how these factors might
affect your buying or selling process.

What questions should I ask regarding the costs involved when working
with a realtor?
Clarify the commission rates, any additional fees, who pays for closing costs, and how these expenses will be
handled during the transaction.

What questions should I ask a realtor about negotiation strategies?
Ask how they plan to negotiate on your behalf, their experience with negotiating deals in your area, and
how they handle multiple offer situations.



Additional Resources
What Questions to Ask a Realtor: A Comprehensive Guide for Homebuyers and Sellers

What questions to ask a realtor is a critical consideration for anyone looking to navigate the complex real
estate market effectively. Whether you are buying your first home, selling a property, or investing in real
estate, engaging with a knowledgeable, trustworthy realtor can significantly impact your experience and
outcome. However, not all realtors are created equal, and asking the right questions is essential to ensure
you find a professional who aligns with your goals and provides the guidance you need.

Understanding the Role of a Realtor

Before diving into what questions to ask a realtor, it is important to understand their role. Realtors are
licensed professionals who act as intermediaries between buyers and sellers in real estate transactions. They
offer expertise in market trends, property values, negotiation tactics, and legal requirements. A good realtor
can streamline the buying or selling process, mitigate risks, and help clients make informed decisions.

Given the stakes involved in real estate transactions, knowing what to ask a realtor can help weed out
inexperienced agents and protect clients from potential pitfalls. Below, we explore key categories and
specific questions to consider when interviewing a realtor.

Essential Questions to Ask a Realtor When Buying a Home

Experience and Local Market Knowledge

A realtor’s familiarity with the local market is invaluable. Real estate markets vary widely by location, and
deep knowledge of neighborhood dynamics, school districts, zoning laws, and future developments can
affect property values.

How long have you been working as a realtor in this area? Longevity can indicate experience and a
strong local network.

Can you provide recent examples of homes you have helped clients buy in this neighborhood? This
shows practical knowledge of the specific market.

How do you stay updated on market trends and price fluctuations? Professionals who actively
monitor market data can offer better strategic advice.



Understanding the Buying Process

Many first-time buyers are unfamiliar with the intricacies of purchasing property, making it essential to
assess the realtor’s ability to guide clients clearly.

What steps are involved from making an offer to closing the deal? This question gauges how well
the realtor can explain the process.

How do you help buyers determine a fair offer price? Insight into negotiation tactics and market
analysis is crucial.

Do you recommend or have partnerships with mortgage lenders, home inspectors, or attorneys?
Access to trusted professionals can ease the transaction.

Communication and Availability

Effective communication between clients and realtors often determines the success of a real estate
transaction.

What is your preferred method of communication (phone, email, text), and how quickly do you
typically respond? Understanding communication preferences can prevent frustration.

How many clients are you currently representing? Can you dedicate enough time to my needs?
Overloaded agents may not provide personalized attention.

Key Questions to Ask a Realtor When Selling a Property

Marketing Strategy and Pricing Expertise

For sellers, pricing the home correctly and marketing it effectively are paramount.



How do you determine the listing price for a home? Realtors should use comparative market
analyses (CMAs) and current market conditions.

What is your strategy for marketing my home? Look for a mix of online listings, open houses, social
media promotion, and professional photography.

Can you provide examples of homes you have sold recently, including sale prices and time on
market? Past performance data can indicate effectiveness.

Negotiation and Closing Process

Sellers want to know how their realtor will handle offers and the closing phase.

How will you negotiate offers on my behalf? Experienced agents have negotiation tactics to
maximize sale price and terms.

What are common contingencies buyers include, and how do you manage them? Understanding
contingencies can help sellers prepare.

What fees and commissions should I expect, and are there any additional costs? Transparency around
costs prevents surprises.

Evaluating a Realtor’s Credentials and Ethics

Licensing, Certifications, and Professional Affiliations

Verifying a realtor’s credentials ensures they adhere to industry standards and ethical practices.

Are you a member of the National Association of Realtors (NAR)? Membership requires adhering to
a strict code of ethics.

What additional certifications or designations do you hold? Credentials like Certified Residential



Specialist (CRS) or Accredited Buyer’s Representative (ABR) demonstrate expertise.

Have you ever been subject to disciplinary action or complaints? Transparency about past issues is
important.

Client References and Reviews

Reputation matters immensely in real estate.

Can you provide references from recent clients? Speaking directly with past clients can provide
insight into the realtor’s professionalism.

Do you have online reviews or testimonials? Independent reviews on platforms like Zillow,
Realtor.com, or Google can be revealing.

The Impact of Asking the Right Questions

Knowing what questions to ask a realtor goes beyond just gathering information; it serves as a litmus test
for professionalism, market knowledge, and client care. For instance, a survey conducted by the National
Association of Realtors found that 89% of buyers rated their realtor’s communication skills as “very
important” to their satisfaction. Asking about communication preferences and response times upfront can
prevent common frustrations in the home buying or selling journey.

Furthermore, understanding a realtor’s marketing approach helps sellers avoid the pitfalls of insufficient
exposure, which can lead to properties languishing on the market and ultimately selling below value.
Similarly, buyers benefit from a realtor who can demystify the negotiation process and identify potential
issues early, such as title problems or property defects.

The choice of a realtor can influence financial outcomes too. Commission rates typically range from 5% to
6% of the sale price, but negotiation and service levels vary widely. Clarifying fees and potential additional
costs can save clients from unexpected expenses.



Additional Considerations When Choosing a Realtor

While the core questions focus on experience, communication, and ethics, there are other nuanced areas
worth exploring depending on your unique situation.

Technology and Tools

Modern real estate transactions increasingly rely on digital tools.

What technology do you use for property searches, virtual tours, and document signing? Realtors
leveraging technology can enhance convenience and speed.

Specialization

Some agents specialize in certain property types or client needs.

Do you specialize in residential, commercial, luxury, or investment properties? Finding a realtor
aligned with your property type can improve results.

Local Network and Resources

A realtor’s local connections can be invaluable.

Do you work with local inspectors, contractors, or community organizations? A strong network can
facilitate smoother transactions and post-sale services.

Each of these considerations adds layers of insight when determining which realtor is the right fit for your
real estate goals.

The process of buying or selling property is punctuated by complexity and high stakes, making it



imperative to approach realtor selection with a critical eye. By thoroughly understanding what questions to
ask a realtor, clients empower themselves to make informed decisions, mitigate risks, and ultimately
achieve their desired outcomes more efficiently.
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investments. This book really shows professional investors and professional agents how, if done
right, both parties can come out with better financial results with less hassle by treating the real
estate business like any other business-creating long-term relationships in which each party respects
the other's profession and treats each other's time like the important commodity that it is. - Don R.
Campbell, Author, market analyst, and investor Tahani is an inspiration. She shows firsthand how
with the right mindset and the right team you can build a future in real estate while not
compromising what's truly important. - Philip McKernan, Author of South of 49 and Fire Sale
Tahani's story is powerful, and demonstrates what can happen when you focus on helping people
and living your passion. She reveals the 'human' side of real estate, and why it's so important to
build a powerful team around you that you can trust. - Greg Habstritt, Founder of SimpleWealth.com
and best-selling author of The Real Estate Secret Tahani gives the novice investor a clear insight
into the world of a savvy, investor-friendly real estate agent and the importance of having someone
with her experience on your team. Whether you are a seasoned investor or just starting out, this
book will be an invaluable tool in your investor toolbox. - Peter Kinch, Owner, DLC Peter Kinch
Mortgage Team Tahani Aburaneh is donating the royalties from the sale of this book to
www.care.org.
  what questions to ask a realtor: Today's Realtor , 1997
  what questions to ask a realtor: Are hidden 401(k) fees undermining retirement
security? United States. Congress. House. Committee on Education and Labor, 2007
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